SHANIRAJ SURESH BABAR
Address: 605, Yashwant Towers phase 4, Shivshamboo Nagar, Katraj Kondwa Road, Pune
Mobile: +91- 8600241239 • Email: sbabar01@gmail.com

Managerial assignments in Digital Marketing/ Brand Management
Location Preference: PAN India 

EXECUTIVE SUMMARY

· An astute professional with 10 years of dedicated service in Digital Marketing encompassing Paid Media, SMM, SEO Social, Viral & Affiliate marketing strategies and Business Development.  
· Conversant with managing strategic and budgetary planning in conjunction with technology. 
· Hands on experience of designing and implementing core digital marketing plans. 
· In-depth knowledge of identifying customer needs and industry trends to assist in planning and executing of strategic marketing plans.
· Dexterity in creating concepts using the latest technologies in digital marketing. 

Core Competencies:
Digital Strategy Planning • Multi Channel and Mobile Strategy • Vendor Management • Digital Marketing Planning • SEO/ SEM • Google Analytics • Google Ads • Facebook, Instagram, LinkedIn Ad’s •Website Audits • Copywriting, Editing and Proofing • Link Building • Affiliate Marketing • Online Advertising • Lead Generation • Social Media Marketing • Content Marketing • Customer Conversion Enhancement • Website Design and Development • Content Management and Creation • Media Planning • Site Optimization • Market Research & Analysis •Hoot suite, Constant Contact, MailChimp • Exhibitions & Trade Shows •Budget Management

KEY DELIVERABLES

· Delivering multichannel marketing campaigns across e-mail, web, mobile, and social media.
· Administering overall delivery of campaigns and ensuring timely trafficking of campaigns, campaign performance optimization, troubleshooting and reporting. 
· Creating and documenting ad operations best practices policies and procedures, including an I/O trafficking SLA.
· Creating, managing and editing content in a web-based environment.
· Managing Google AdWords campaigns and defining campaign goals.
· Monitoring social media channels for trends and opportunities along with conducting keyword research.
· Creating an inbound and outbound digital marketing strategy.
· Driving new digital sales and uploading website content using content management systems.
· Managing key external and internal partnerships along with maintaining e-commerce platforms and applications.
· Executing e-mail marketing programs.						
· Handling SEO/ SEM/ Social/Viral/Affiliate/Email marketing strategies for company and the clients.

CAREER CONTOUR

From Dec 2021 to present as Manager – Digital Marketing at Escorts Kubota Limited 
                                                                                          
                                                                                               Accountabilities

· Developed strategies to increase the Brand presence, User engagement, Brand promotion, Product promotion on Social Media platforms based on the Target audience concentration i.e. Facebook, Instagram & YouTube.

· Developed strategies for Brand promotion on Search Engines (AEO, SEO & SEM)

· Planning and managing Monthly/Quarterly/Yearly budget & fund allocation based on the Business objectives for the paid promotions on Facebook Ad Manager & Google Adwords maintaining the ROI.

· Supported Sales Team & Dealer Development Team through Lead-generation activities using FB & Instagram, Search Ads, Display Ads, Re-marketing, On- page & Off-page SEO.

· Managing tie-ups with Tractor comparison platforms & YouTube influencers.

· Manage execution of communications & creative strategies for Marketing planners which is to be used for communication with millions of Users, 100s of promotions and dozens of big scale events every year.

· Delivering on business objectives by driving & collaborating with across the globe cross-functional (Web development agency, Creative agency & Business Stakeholders) teams for various idea executions, promotional activities, brand building and system configurations.

· Additional Website Related Responsibilities (Product Management) :
- Revamped old Desktop website into the responsive and user-friendly website as per guidelines of KUBOTA Japan IT & Communication Team
- Managing & prioritizing new website-related development activities - Creating wireframes, defining website flows & creating requirement documentation as per the business requirements, performing testing (UAT) and coordinating with Vendors for development & release of the same.
- Managed Localization of website in Hindi, Tamil,Telugu, and Kannada language.

· Developed Chatbot & WhatsApp based outbound campaigns for Kubota and Virtual showroom development for the website

· Arranged and executed major exhibition such as Kisan, BAUMA,Agri-Intex

· Arranged new product launches, channel partner meets and customer meets PAN India

· Supported sales team with brochures, showroom branding, presentations and other marketing collaterals

· Arranged influencers launches for new products

· Owned influencers marketing strategies and content hyper localization for organic growth.

Since Nov’2019 to Dec’2021 as Marketing Manager – Cosign India Pvt Ltd
Accountabilities

· Online presence: Setting up Digital Marketing Strategy, Create content, Approve and oversee the creatives prepared according to the content for social media and website. Run campaigns and promotions for published content. Handle complete online presence. SEO and analytics, Online Reputation Management.

· Competitor Analysis: Research and analyze market trends, demographics, pricing schedules, competitor products, and other relevant information to form marketing strategies. 

· Marketing materials: Prepare presentations, specifications, newsletters, blogs, mailers, magazine ads, and articles, etc 

· Lead generation: Generate leads through online activity and events. Follow up with the sales team to ensure leads are followed. Prepare a report of leads closed. Check regularly client feedback. 

· Website Management: Manage & suggest changes in website time to time, Page load speed, SEO friendliness, UI & UX changes through external agency. 

· Events: Trade Shows, Exhibitions, Live Events, Product Demos.

· Coordination: Managing external agencies for website, print media, exhibition stall designing & trade shows.












Since May’19 to Oct’19  Merkle Sokrati  Pune as Senior Executive – Media

Accountabilities
· Perform daily account management on Google Ads or other paid platforms for a variety of clients.
· Understand client goals, create and execute strategies to exceed defined goals.
· Provide recommendations and execute strategies for Campaign Structuring, Targeting, Creatives, Betas and other facets of paid media in accordance with client goals.
· Generate weekly and monthly client reporting for all major metrics, goals tracking, revenue tracking, and other paid search initiatives.
· Monitor and administer web analytics dashboards, reports and key reporting tools, and point out key areas of importance in accordance client goals.
· Monitor and administer web analytics dashboards, reports and key reporting tools, and point out key areas of importance in accordance client goals.
· Work with leadership to explain and modify strategic plans.
· Understand and stay current on industry trends, competitive landscape and internal product development efforts
· Be responsible for Team Growth and planning personal development programs for subordinates.
Clients handling in Merkle Sokrati
· BMW Australia 

http://bmw.com.au/

· Jaguar And Land Rover, Australia

               https://www.landrover.com.au/index.html

               https://www.jaguar.com.au/index.html


Since Nov’15 to May’19 with Social Champs Media Pvt. Ltd., Pune as Social Media & Advertising Expert

Accountabilities

· Performing Social Media Marketing, Advertising and Optimization (Facebook, Twitter, Instagram, Pinterest, LinkedIn, Quora).
· Twitter hashtag trending & Live-Tweeting.
· Designing Google Adwords search/display campaigns & its optimization.
· Preparation and execution of marketing campaigns along with devising marketing strategies.
· Handling client's media budgets & relationships and performing Content & YouTube Marketing.
· Working on Google products with special focus on analytics.
· Email marketing campaigns & Whatsapp Marketing 
· Content designing and planning 
 
Clients handled in Socialchamps Media Pvt Ltd 


· ABP Majha 

https://www.facebook.com/abpmajha/

· Badlo Bihar, Governement of Bihar

https://www.facebook.com/badlobihargrc/

· Bajaj Finserv 

https://www.facebook.com/bajajfinserv/?ref=br_rs

· Drink Your Selfie 

https://www.facebook.com/DrinkYourSelfiePune/?modal=admin_todo_tour

· BramhaCorp

https://www.facebook.com/BramhaCorp/

· Pride Purple Group 

https://www.facebook.com/pridepurplegroup/

· VTP Realty

 https://www.facebook.com/vtprealty/

· Vega Helmets 

https://www.facebook.com/vegahelmets/

· Sandvik Coromant India

https://www.facebook.com/SandvikCoromantIN/


· Chandukaka Saraf & sons pvt. ltd.
         
               https://www.facebook.com/cspl1827/

· ESRI India

https://www.facebook.com/esriindia/

· CP Plus 

 https://www.facebook.com/cpplusworld/

· Classic Rock Coffee Co. India

https://www.facebook.com/ClassicRockCoffeeIndia/


Nov’14 – Oct’15 with Educrusade(Oz wiz Edu. Experts Pvt. Ltd.), Pune as Digital Marketing Executive 

Accountabilities

· Developed and implemented marketing plan and social media profiles on Facebook, Instagram, Google Plus, Twitter and LinkedIn.
· Drove traffic to website using various marketing tactics and achieved improvement in search engine ranking.
· Optimized and reported marketing campaign performance using tools such as Google analytics and Adwords.
· Conducted online reputation management and performed off page optimization.
· Suggested and wrote blogs to drive traffic to website.







Oct’12 – Aug’14 with Spinco Biotech  Pvt. Ltd., Pune as Product Executive
Accountabilities

· Generated new business through scanning the market thoroughly to increase market potential of company.
· Promoted the products of company through various types of promotional activities.
· Actively performed market intelligence and research.

Jun’12 – Aug’12 with Reliance Life Sciences, Pune as Business Development Executive
Accountabilities

· Delivered sales targets in assigned territory 
· Visited doctor and institutions on regular basis for following ups.
· Prepared daily visit reports and tour plans as per specified norms.
· Identified new customers and business associates in area assigned.

Commenced career at Chemtech Industries, Pune as Sales Executive during Jun’08 – Apr’09



Certifications

· Google Ad’s – Basic and Advanced certifications. 
· HubSpot Academy – Inbound Marketing. 
· Google Analytics Individual Qualification
· Search Ads 360 – Campaign Management
· HubSpot Email Marketing Certification 
· LinkedIn Marketing Solutions Fundamentals
· LinkedIn Marketing Strategy Certification  
· Business Interlligance using Power BI
· Introduction to Generative AI by Google

Professional Achievements 

· Finalist of Excellence Award in ‘Market Share & Customer Experience’ in Escorts Kubota Limited.
· Spot Ward Winner(Monthly Performance) for July & Aug’23 at Kubota India
· Winner of Google ads ‘Game on’ Challenge organized by Google ads academy. 
· Awarded ‘Champ of the year’ in for exceptional performance 2016 in Socialchamps Media Pvt Ltd
· ‘Silver button’ awarded to Kubota India Youtube Channel

EXTRAMURAL ENGAGEMENTS

· Worked as the Volunteer at NSS (National Service Scheme) at the Rajiv Gandhi Institute of BT, Pune, Maharashtra.
· Completed A certificate in NCC.
· Played for the state level cricket tournament for three years.
· Bagged the fourth position in Intergym Bodybuilding Competition.
· Organizer at the Event Management, Shiv Jayanti’10, MITCON Institute of Management, Pune.
· Volunteer at the Fit for Life (Health Awareness Programme), DNA in 2009.
· Undertook responsibility as the Coordinator at Volleyball, Youth Fiesta’10, MITCON Institute of Management, Pune.



	
ACADEMIC CREDENTIALS

PGDM (Biotech Marketing); 2011	
MITCON Institute of Management, AICTE with 60.25%

B.Sc. (Biotech); 2008
Rajiv Gandhi Institute of Biotechnology, Bharti University with 58.63%

WORKSHOPS ATTENDED

· Destination Success (a week-long Personality Development Programme) at Ecole Solitaire, MITCON Institute of Management, Pune during 2009.
· Participated in Biotech Summit’09 at CII, Yashada, Pune during 2009.
· Attended Stress Management workshop organized by O.L. Thomas during 2009.

PERSONAL DOSSIER

Date of Birth: 26/12/87
References: Available on Request  

